
Real EstateSPRING
2 0 2 3

A  P U B L I C A T I O N  O F  T H E  A L M A N A C  A N D  P A L O  A L T O  W E E K L Y

Spring’s here, 
and the hunt 

is on

YOUR SEASONAL GUIDE TO HOUSING TRENDS, 
HOME SALES AND OTHER REAL ESTATE NEWS

See what’s 
selling fast in 

neighborhoods 
along the 
Peninsula

ATHERTON
$7M+

MENLO PARK
$5M -

MOUNTAIN VIEW
$2.5M - $3.5M

PALO ALTO
$5M +/-
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ELAINE BERLIN WHITE
Top 1% of Coldwell Banker Agents Worldwide
Broker Associate, Attorney at Law
ewhite@cbnorcal.com  |  www.elainewhite.com
650.465.4663
CalDRE #01182467

Broker Associate, Attorney at Law
www.elainewhite.com

MARKETS CHANGE, BUT ONE THING REMAINS THE SAME.  ELAINE WHITE HAS 
THE SKILL AND EXPERIENCE TO HELP YOU MAXIMIZE YOUR PROFITS!

BEFORE

AFTER
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Spring Buyer’s Wants & Needs

Your advocate in every 
real estate transaction.

Sean Foley

1. A wonderful young family wants to buy a new or newer feeling home on a half-acre+
parcel in Portola Valley, Woodside, or Menlo Park. Main home does not need to be
huge, so 3,500 – 4,500 sq ft can work. Privacy on-site is key.
Looking in the $5M – $12M range.

2. Another wonderful young family that is in a similar situation and does not mind a main
home that could use some work. Looking in the $4M – $10M range.

3. Multi-generational family with need for a nice main house and an ADU or Guest House

or Woodside are the preferred towns. Looking in the $4.5M – $7M price range.

4. A great young couple looking in Palo Alto, Menlo Park & Portola Valley for a two
bedroom+ condo-townhouse or small home that is walking distance to a downtown or

Looking in the $1.8M – $2.4M price range.

5. Another great young couple also looking in Palo Alto, Menlo Park & Portola Valley for

location is also key for them. Looking in the $900K – $1.4M price range.

Compass is the brand name used for services provided by one or more of the Compass 
group of subsidiary companies. Compass is a real estate broker licensed by the State of 
California and abides by Equal Housing Opportunity laws. License Number 01079009. 
All material presented herein is intended for informational purposes only and is compiled 

or withdrawal may be made without notice. No statement is made as to accuracy of any 

REALTOR®

650.207.6005
sean.foley@compass.com
DRE 00870112
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Premier California Ranch & Recreational Properties

More Information:   www.chickeringco.com / (530) 265-5774

Terry Hundemer, Broker  CalBRE#01100594 
The Chickering Company, Inc. • ranches@chickeringco.com

WHITEHAWK MEADOWS RANCH • RECREATION PARADISE
This ranch is a remarkable 160+ acre Sierra retreat located about an hour from
Lake Tahoe. A rare combination of lush meadows, pine forests, creeks, ponds,

and views offer excellent opportunities to hike, horseback ride, fish, cross coun-
try ski, and enjoy wildlife. The ranch is divided into two parts: 82 acres includes a
4 bedroom, 3+ bathroom farmhouse - 83 acres includes a cabin and remnants of

a historic fish hatchery. (They can be purchased separately.)  $2.09 Million.

RIVERFRONT RANCH NEAR MOUNT SHASTA • BEAUTIFUL WILDLIFE HABITAT 
Fly fishing is extraordinary on this 1,155± acre cattle ranch on the Fall River. The
Island Ranch has abundant wildlife and big views of Mount Shasta. Waterfowl

and upland bird hunting are on the property along with some 7 miles of
frontage on 3 rivers. Includes a 3 bedroom, 2 bath main home, a boathouse with
3 bedrooms, 3 baths, and 2 fully enclosed boat slips, plus an 18,000 square foot

historic barn. Current cattle lease provides annual income.  $8.95 Million
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There’s no place like...

#4 Team ENTIRE Bay Area

$1B+ SOLD

BUILDING RELATIONSHIPS
DELIVERING DREAMS

Judy Citron

DRE 01825569

Talia Citron Knapp

DRE 01987761

judycitron.com

F   R SALEF   R SALE

PALO ALTO

MENLO PARK

PALO ALTO

ATHERTON
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Homebuying season 
kicks off with tight 
inventory, tech 
layoffs and economic 
uncertainties
But wait, there’s still reason 
to be optimistic

SPRING MARKET
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‘I do think more 
and more sellers are 
accepting the realities 
of the current market 
... and it’s an up and 
down market.’ 

—Brian Chancellor, 
Realtor, Christie’s International 

Real Estate Sereno
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M idpeninsula Realtors are navi-
gating the spring real estate 
season with no shortage of 

challenges, but those who we spoke to 
said they are retaining optimism in a 
historically strong and resilient market.

This season’s housing outlook is ac-
companied by higher interest rates, 
economic uncertainties, large-scale 
tech industry layoffs and very tight 
housing inventories. Local real estate 
agents report a healthy dose of interest 
from prospective buyers, but continued 
reticence from some homeowners to put 
their property on the market.

“Sellers are still uncertain, generally,” 
said Lucy Berman, a Palo Alto Realtor 
at Sotheby’s International Realty. 
“Some, however, do have a real motiva-
tion to put their houses on the market. 
That is the key to improved inventory.”

Berman said she anticipates that most 
activity this spring will be in the entry-
level, single-family home segment of 
the market priced $3 million and under. 
The condominium market has not re-
covered locally, she said, even though 
she anticipated its revival once mort-
gage interest rates started rising north 
of 6%,  pushing those with less buying 
power out of the single-family market. 

Higher interest rates, however, typi-
cally have not been as big of a factor in 
the pricey Midpeninsula market com-
pared to less-expensive locales.

“Well-priced, well-presented proper-
ties are selling,” said Brian Chancellor, a 
Palo Alto Realtor at Christie’s International 
Real Estate Sereno. “This market was so 
strong for so long, some agents have not 
seen some of the conditions we have now. 
I do think more and more sellers are ac-
cepting the realities of the current market 
... and it’s an up and down market.”

Chancellor observed that for many 
buyers and agents who became accus-
tomed to historically low mortgage in-
terest rates of around 3 to 3.5%, today’s 
rates at double that amount are disori-
enting and a bit daunting.

“I see (interest rates) eventually set-
tling out at 4.5 to 5%, which is still very 
good,” he said. “I do not see us return-
ing to 3% interest rates any time soon.”

Whether because of higher interest 
Information provided by the Silicon Valley Association of Realtors® from MLS Listings, Inc. Note: Rural areas do not have 
significant townhome sales. 

Single-Family Homes

Number 
of Sales

Median 
Sales Price

Median Days 
on Market

Palo Alto 358 $3,606,500 9

Los Altos 269 $4,200,000 8

Los Altos Hills 74 $5,525,000 9

Mountain View 248 $2,605,000 9

Atherton 74 $7,732,500 9

East Palo Alto 90 $1,062,500 12

Menlo Park 300 $3,135,000 9

Portola Valley 59 $4,200,000 10

Redwood City 540 $2,200,000 9

Woodside 71 $4,875,000 13

Condominiums/Townhomes

Number 
of Sales

Median 
Sales Price

Median Days 
on Market

115 $1,600,000 13

46 $1,583,000 23

— — —

300 $1,286,500 11

2 $814,250 11

17 $788,000 18

69 $1,500,000 9

— — —

150 $1,150,000 11

— — —

PENINSULA HOME SALES
January-December 2022

Single-Family Homes

Number 
of Sales

Median 
Sales Price

Median Days 
on Market

Palo Alto 541 $3,588,533 8

Los Altos 392 $4,100,000 8

Los Altos Hills 124 $5,162,500 11

Mountain View 373 $2,450,000 8

Atherton 104 $7,934,500 12

East Palo Alto 125 $1,020,000 13

Menlo Park 493 $2,950,000 9

Portola Valley 110 $3,505,000 11

Redwood City 697 $2,000,000 9

Woodside 130 $3,750,000 17

Condominiums/Townhomes

Number 
of Sales

Median 
Sales Price

Median Days 
on Market

133 $1,509,000 13

77 $1,548,000 19

— — —

446 $1,282,500 12

2 $1,225,000 58

17 $760,000 19

107 $1,535,000 14

— — —

168 $1,189,000 11

— — —

January-December 2021

(continued on page 10)

Single-family homes at 
all price points along 

the Midpeninsula are on 
the market this spring. 
Real estate experts say 

homes priced $5 million 
and under likely will see 
the most activity. Homes 

shown here are not for sale 
but represent the types of 

properties that have sold in 
recent months.

2023 | SSPR
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‘A lot of people 
have been priced 
out of the market.’ 

—Denise Welsh, Realtor, 
Compass Real Estate

Courtesy Denise Welsh/The Welsh Group Photo by Blu Skye Media, courtesy Elyse Barca/Compass

BY DAVID GOLL
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Experience · Integrity · Excellence
My goal is to build lifelong relationships based on trust,  

cooperation and goodwill. Professional standards of practice,  
hard work and a sense of humor are vital to a successful real estate 

transaction. This is, after all, a business on relationships.  
Excellence, Integrity and Experience are the hallmarks of my work.

Compass is a real estate broker licensed by the State of California and abides by Equal Housing 
Opportunity laws. License Number [license number to be inserted by region]. All material presented herein 
is intended for informational purposes only and is compiled from sources deemed reliable but has not 

is made as to accuracy of any description. All measurements and square footage are approximate.

Michael Hall
Luxury Property Specialist
650.465.1651
michael.hall@compass.com
michaelhallhomes.com
DRE 01133676

Recent Sales

211 Santa Margarita Avenue,  
Menlo Park

3 BD I 2 BA I 1690 SF

Sold For $2,600,000  
8 Days on Market

1591 Ascension Drive,  
San Mateo

4 BD I 3 BA I 2310 SF 

Sold For $2,320,000  
14 Days on Market

1319 Laurel Street,  
Menlo Park

3 BD I 2 BA I 1267 SF

Sold For $1,950,000  
10 Days on Market
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& ASSOC IATES

650.619.6461
hcornish@cbnorcal.com
CalRE#00912143

Visit me on Facebook and Instagram
©2023 Coldwell Banker Residential Brokerage. All Rights Reserved. Coldwell Banker Residential Brokerage fully supports the principles of the Fair Housing Act and the Equal Opportunity Act. 

Owned by a subsidiary of NRT LLC. Coldwell Banker and the Coldwell Banker Logo are registered service marks owned by Coldwell Banker Real Estate LLC.         CalRE #01908304.

Over $3.2 Billion in Sales 

#127 in the United States
RealTrends, 2022

WWW.HUGHCORNISH.COM

Hugh Cornish is honored to be a Top 10 Agent for Coldwell Banker year 

after year in Northern California. He is #127 Agent Overall Nationwide per 

RealTrends, 2022 with proven success. It would be a pleasure to represent 

you in selling or buying a home. Please contact me any time.

What should you expect 

from your real estate agent?

RESULTS!

30 Years’ 

Experience

Over $3.2 Billion 

in Contract 

Negotiations

Professional 

Print & Digital 

Marketing

Cornish  

Concierge 

Service
RESULTS

SOLD

OVER $3.2 Billion

WOODSIDE   PORTOLA VALLEY

ATHERTON   MENLO PARK
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rates or other factors, local agents said 
the spring market was slow to launch this 
year.

Elyse Barca, a  Los Altos Realtor at 
Compass Real Estate, said the spring 
buying season typically gets underway 
the weekend following the Super Bowl, 
which is held in early February. A bro-
ker tour she attended in mid-February 
had only a handful of available homes, 
she said.

“The weekend after the Super Bowl, we 
saw eight or nine properties,” Barca said. 
“We would have had twice that number 
a few years ago. I can’t remember when 
inventory was this tight.”

She agreed with Berman, however, 
that there is strong interest among 
buyers in single-family homes on the 
Midpeninsula that have made their way 
onto the market.

“Single-family homes in Palo Alto and 
Menlo Park are in the sweet spot this 
spring,” she said.

Among homes in the more robust en-
try-level and medium-priced markets ($5 
million and below), Barca said she sees 
small price increases of about 1 to 2% 
this spring. 

Denise Welsh, a Los Altos Realtor at 
Compass Real Estate, foresees a “sweet 
spot” in Mountain View for homes in the 
$2.5 to $3.5 million price range.

Welsh echoed her colleagues’ concern 
for an overall lack of inventory, as well as 

a still very expensive local housing market.
Early in the season, Welsh said of 706 

single-family homes on the market in 
Santa Clara County at the time, 20 were 
priced over $10 million, 44 over $5 mil-
lion, 43 over $4 million and 75 over $3 
million.  

“A lot of people have been priced out of 
the market,” she said.

Despite higher interest rates, tech lay-
offs and other economic challenges, 
Welsh predicts a “good market overall” 
this spring.

“But, no one should expect it to be 
like 2021” said Welsh, noting that year’s 
pandemic-fueled frenetic housing market. 
“That was an anomaly.”

While several of the Realtors predicted 
a slower spring for houses priced above 
$5 million at the higher end of the market, 
Chancellor noted sales earlier this year in 
Atherton in the $14 million to $16 million 
range.

While he predicted single-digit price 
decreases this spring in some local mar-
ket segments, Chancellor remains opti-
mistic about buying activity as the season 
progresses.

“It will be busy,” he said. “I’m getting 
plenty of calls from prospective buyers.” 

Email Contributing Writer David Goll 
at david.w.goll@gmail.com.

A fter a significant decline in home 
prices and sales activity during 
the latter half of 2022, homebuy-

ers made a comeback early this spring. 
Open houses are buzzing with activity 
once again, and even homes that failed 
to sell last year are 
now finding buyers. 
Because of limited in-
ventory, pre-emptive 
offers and multiple 
bids also are back at 
all price points. 

Whether the market 
will remain on track 
for a healthy recov-
ery, however, remains 
unclear following the epic collapse of 
Silicon Valley Bank on March 10 and 
Signature Bank on March 12.  

Supply down, demand up
From the start of this year through 

mid-March,  the market’s home supply  
(measured by the number of new list-
ings) saw a decline. In Palo Alto, only 
111 single-family homes, town homes 
and condos were released to the market, 
representing a 17% decrease from the 
same period in 2022 and a 26% decrease 
compared to 2021. Other Midpeninsula 
cities have experienced even larger year-
over-year declines, with a 22% drop in 
new listings in Los Altos and a 29% de-
crease in Menlo Park.

Conversely, a slight improvement in 
mortgage interest rates at the beginning 
of the year sparked renewed interest from 
buyers, and the market is seeing an in-
crease in demand.  Move-in ready homes 
at reasonable prices are being snapped up 
within just seven to 10 days of being list-
ed, often selling after just one weekend of 
open houses. Homes that did not sell last 
year and were relisted this year are final-
ly finding buyers, albeit at lower prices. 
The sale of relisted homes is particularly 
notable in the $5-million segment, where 
out of the 12 sales in Palo Alto, seven 
were “leftovers” from last year.

New construction is another segment 
of the housing market that has experi-
enced higher demand this season. As the 
process of building keeps getting longer 
and more costly, buyers are looking at 
newly constructed homes, which are sell-
ing  faster than teardowns in better loca-
tions.  In Palo Alto’s South of Midtown 
neighborhood, a newly constructed home 
recently sold in just eight days, fetching 
a price slightly under $6 million. This 
sale marked the second most-expensive 
new construction to ever be sold in the 
neighborhood.

Market still trying to catch up 
to 2022

Despite the market’s recent improve-
ment, when compared to the peak in 
early spring 2022, the home sales have 
declined across all Midpeninsula cities as 

both buyers and sellers remain anxious 
about low visibility down the road.  

In Palo Alto, total home sales have de-
creased by 28%, while Los Altos saw a 
decline of 25%, and Menlo Park experi-
enced a bigger drop of 37%. 

Home prices also saw a decline. From 
the start of this year to March 15, the me-
dian price of single-family homes sold in 
Palo Alto was $3.33 million, 19% lower 
than that for the same period last year.  
The home price in Los Altos held rela-
tively well, only dropping by 8% to $4.15 
million. Menlo Park had a price increase 
of 20% as inventory early this year skewed 
toward homes in higher price points.  

Even with multiple offers, buyers re-
mained disciplined and avoided over-
bidding. At the same time, sellers were 
afraid of losing offers, even those below 
asking.  

Home sales activity is typically a lead-
ing indicator of price. As sales activity 
has picked up recently, more sellers are 
jumping off the fence. Marketing ven-
dors involved in the home-selling pro-
cess, such as stagers and photographers, 
have reported being heavily booked, sug-
gesting that more inventory will become 
available as we move into late spring. 

Impact of banking turmoil, 
reduced labor force

It remains to be seen, however, whether 
home prices will turn downward in com-
ing months. 

The recent tightening by the Federal 
Reserve to combat inflation has had 
unintended consequences on the bank-
ing system. Regional banks in our area, 
some play a significant role in consumer 
finance, including mortgage lending, are 
particularly affected. These banks used to 
offer competitive interest rates to borrow-
ers who also had savings accounts with 
them. If consumers become reluctant to 
put their savings at these banks, however, 
lower-than-market-average interest rates 
will no longer be available. This could 
impact the affordability of some buyers.

In addition to the challenges in the 
banking system, the continued reduction 
of the labor force by big tech companies 
also is hurting the sentiment of potential 
homebuyers. While buyers are making 
quick decisions on whether to buy or not, 
sellers may find it more difficult to pivot 
quickly, especially if they have already 
moved out of the house and have made 
extensive preparations to sell. If supply 
increases while demand softens, home 
prices will inevitably decline.

These growing uncertainties in the 
market may cause potential sellers to 
pause as the risk of bad timing could 
result in significant differences in sale 
prices. On the flip side, market turbu-
lence can create excellent opportunities 
for buyers to find good bargains. 

Xin Jiang is a real estate agent with 
Compass in Palo Alto. She can be 
emailed at xin.jiang@compass.com.

Is the Peninsula’s real estate 
market on the road to recovery? 

Bank turmoil, tech layoffs trigger uncertainty 
amid spring rebound

By Xin Jiang

2023  |  SPRING REAL ESTATE

About the cover:
In this edition, we take a look at what 
types of properties are seeing the most 
activity in various neighborhoods along the 
MIdpeninsula. Photos courtesy Getty Images. 
Cover design by Kristin Brown.

Well-
priced 
and well-
presented 
homes 
are seeing 
activity 
this 
spring. 

New construction and 
move-in ready homes are 

in demand in Palo Alto this 
season, according to local 

real estate experts. 

Spring homebuying
(continued from page 7)

REAL ESTATE MATTERS
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‘I can’t remember 
when inventory was 
this tight.’ 

—Elyse Barca, Realtor, 
Compass Real Estate
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Providing Exceptional Service to 
Clients on the Mid-Peninsula:
Buyers, Sellers, Builders and Investors

Colleen Foraker
650.380.0085 
colleen.foraker@compass.com 
DRE 01349099

Carolyn Aarts Keddington
650.946.8122
carolyn.keddington@compass.com
DRE 01490400

Compass is a real estate broker licensed by the State of California and abides by Equal Housing Opportunity laws. License Number 01527235. All material presented herein is intended  

No statement is made as to accuracy of any description. All measurements and square footage are approximate. License Number 01991628, 01527235, 1527365.
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880 Palo Alto and Menlo Park Sales and 
counting...

Together, we achieve more.

Compass is the brand name used for services provided by one or more of the Compass group of subsidiary companies. Compass is a real estate broker licensed by the State of California and abides by Equal Housing Opportunity laws. License Number 01866771. 

of any description. All measurements and square footage are approximate.

CarolNicoleandJames@compass.com
CarolNicoleandJames.com

Carol Carnevale
650.465.5958
DRE 00946687

Nicole Aron
650.740.7954
DRE 00952657

James Steele
650.796.2523
DRE 01872027

“Teamwork is the ability 
to work together toward a 
common vision. It is the fuel 
that allows common people to 
attain uncommon results.”
— Andrew Carnegie
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MARY    650 888 0860
DRE 00373961

MARY@GULLIXSON.COM

Compass is a RE broker licensed by the State of California and abides by Equal 
Housing Opportunity laws. License #01527235. All material presented herein is intended  
for informational purposes only and is compiled from sources deemed reliable but has 
not been verified. Changes in price, condition, sale or withdrawal may be made without 
notice. No statement is made as to accuracy of any description. All measurements and 
square footage are approximate.

60 SANTIAGO AVENUE, ATHERTON
60Santiago.com

FOR SALE in Atherton’s Menlo Circus Club Area

6 CAMINO POR LOS ARBOLES, ATHERTON
$11,995,000     6CaminoPorLosArboles.com

76 FAIRVIEW AVENUE, CENTRAL ATHERTON     
$9,880,000     76Fairview.com

FOR SALE in Central Atherton

2 VALLEY ROAD, ATHERTON     
$11,995,000     gullixson.com

FOR SALE in Atherton

234 ALBION AVENUE, WOODSIDE    
$19,800,000      234Albion.com

FOR SALE in Woodside

GULLIXSON.com
BRENT   650 888 4898

DRE 01329216

BRENT@GULLIXSON.COM

The Gullixson Team is ranked #3 small team in the 
Bay Area and #18 in the nation in RealTrends report of 

the Top Residential Real Estate Professionals. (June 2022)

FOR SALE in Prestigious Menlo Circus Club Area

48 PATRICIA DRIVE, ATHERTON   
$12,850,000      48Patricia.com

FOR SALE in Atherton
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ANGELO J. ROSSI 
Realtor®

Angelo was born and raised in 

Palo Alto California. You might say 

that he grew up with the California 

Real Estate market. Angelo quickly 

moved into Real Estate brokerage

after three years of successful loan

origination duties. He is able to

leverage his finance experience as

part and parcel of his commitment

to RE service consulting excellence. 

Angelo resides in Woodside, CA.

To learn more, please visit: 

angelojrossi.com

angelo@sereno.com
650.245.0984  |  DRE 01117149
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In aftermath of Silicon Valley Bank collapse, will housing market feel fallout?
JP Morgan Chase CEO tells shareholders ‘crisis is not yet over.’ Local industry leaders weigh in on how region could be impacted

By David Goll and Linda Taaffe

O n March 10, California regulators 
seized Silicon Valley Bank — a 
storied cornerstone of the startup 

economy, and, as of last year, the coun-
try’s 16th largest bank. They declared it 
to be “conducting its business in an unsafe 
manner” and insolvent after investors and 
despositors tried to withdraw $42 billion in 
deposits the previous day, leaving the bank 
with a negative cash balance of nearly $1 
billion, court documents said.

The bank was in sound financial 

position, but it sold U.S. treasuries and 
mortgage-backed securities and suffered a 
loss of $1.8 billion. That’s what prompted 
customers to try to get their money before 
they couldn’t.

The Federal Deposit Insurance 
Corporation announced it would guarantee 
all deposits in response to panic across the 
Bay Area that businesses and nonprofits 
with millions of dollars in the failed bank’s 
vaults might be unable to access their cash 
and be forced to shutter. The following 

Monday, stock in San Francisco-based 
First Republic Bank sank nearly 62% and 
shares of other regional banks reportedly 
suffered losses due to uncertainty in the 
financial markets following the failure of 
Silicon Valley Bank. And less than a week 
later, regulators seized Signature Bank in 
New York after it failed.

In his annual letter to shareholders on 
Tuesday, April 4, Jamie Dimon, President, 
CEO and Chairman of JP Morgan Chase, 
said the banking crisis is not over and 

“there will be repercussions from it for 
years to come.”

Silicon Valley investors, startup employ-
ers, California budget analysts and lawmak-
ers are now watching closely to see whether 
this is the end of a minor crisis – or just the 
beginning of a major one precipitated by 
higher interest rates.

We reached out to a handful of industry 
leaders to get their take.

Interviews have been lightly edited for 
length and clarity. 

There are really two impacts 
as a result of this failure: One, 
greater affordability with lower 
rates; and two, higher lending 
standards due to tightening 
liquidity.  

Addressing rates first, you 
can see the drop in rates on the 
10-year treasury, now hover-
ing around 3.56%, down about 
a half percent since March 1 
and up slightly from the SVB-
collapse low of 3.4%.  While the 
10-year treasury is not a direct 
reflection of mortgage rates, 
it’s an index that reflects how 
mortgage-backed securities are 
trading. 

A half-point drop in rates is 
great for housing affordability, 
as it equates to a 4.5% increase 
in purchasing power. This is 
great news for both buyers and 
sellers since affordability has in-
creased, and median prices may 
have stabilized after declining 
about 35% since a year ago. 

Addressing the subject of 
tightening liquidity, it means 
that a bank’s lending stan-
dards are raised, which will 
make it more difficult for the 
average buyer to obtain a loan. 
While I don’t believe that SVB 
had a significant number of 

Eric Trailer
FINANCIAL CONSULTANT,  
BAY AREA

Eric Trailer is a former Palo 
Alto resident with a 28-year 
history in financial consulting, 
specifically banking, financial 
planning and corporate 
finance, who continues to 
serve the Bay Area.

The downfall of SVB fol-
lowed by the collapse of 
Signature Bank and financial 
losses at First Republic Bank 
has caused concern in an al-
ready downward trending econ-
omy. The real estate community 
and homebuyers and sellers are 
naturally asking how the col-
lapse of these banks will impact 
the local housing market. 

Lawrence Yun, the chief 
economist of the National 
Association of Realtors says 
that “The Silicon Valley Bank 
failure, along with a few other 
banks, means that the Federal 
Reserve cannot be so aggressive 
in raising its short-term interest 
rates. Therefore mortgage rates 
will decline.” 

Safer assets like treasury 
bonds have dropped their in-
terest rates and mortgage rates 
have followed this trend since 
SVB’s collapse — there is a cor-
relation between the two. 

Census tells us that there is 
a continuous shortage of hous-
ing in the Bay Area. With the 
decline in mortgage rates and 
a shortage of home inventory,  
homebuyers will be back in 
the market to purchase a home. 
Home ownership is the only tax 

Arti Miglani
REALTOR, COMPASS 

Arti Miglani has ranked 
among the top 1% of top-
producing Realtors in Silicon 
Valley during her 20-plus 
years as a Realtor practicing 
in the Bay Area.

The failure of Silicon Valley 
Bank  impacts a few layers in 
our residential housing market. 
I think the most consequential 
is the psychological impact to 
consumers. Since the Federal 
Deposit Insurance Corp. (FDIC) 
ended up guaranteeing assets at 
SVB for bank customers, it helps 
with the financial stability, but 
it still shakes the consumer’s 
psyche. We haven’t seen a major 
financial institution fail since 
2008 so many have not been 
through this type of event in 
many years or ever. 

The negative news, subse-
quent stock market volatility and 
panic with First Republic Bank 
and Credit Suisse further exac-
erbates the negative impact to 
the psyche of the consumer and 
makes one wonder, “what else 
can happen?”  Several econo-
mists share that we are teetering 
on a recession and with a major 
bank failure in our own back-
yard, it doesn’t bolster economic 
confidence.

On a positive note, the Bay 
Area has proven historically to 
be a strong real estate market 
and weathers recessions and 
negative economic news differ-
ently than the rest of the nation 

Alana Corso
VICE PRESIDENT, 
EXPERIENCE, CHRISTIE’S 
INTERNATIONAL REAL 
ESTATE SERENO

Alana Corso is a Realtor and 
the vice president of experience 
at Christie’s International Real 
Estate Sereno in San Carlos. 
She has lived and worked in the 
Bay Area for more than 20 years.  

Ken DeLeon
FOUNDER, DELEON REALTY

Ken DeLeon is the founder 
of DeLeon Realty. He has a 
degree in mathematics and 
economics and graduated from 
Berkeley Law and Stanford 
Graduate School of Business. 
The Wall Street Journal ranked 
him as the nation’s No. 1 real 
estate agent in 2011.

The surprising and rapid im-
plosion of Silicon Valley Bank 
(SVB) may have a large impact 
on the startup ecosystem, yet 
will have a minimal impact 
upon Silicon Valley real estate.  

SVB was a foundational play-
er in the startup world through 
offering non-traditional loans 
to help provide initial liquidity 
to promising, but unprofitable 
startups.  

During my time as an attor-
ney at Wilson Sonsini Goodrich 
& Rosati, we would always refer 
our clients to SVB as they were 
the default bank for all startups. 

While the star of the startup 
world, SVB was a niche player 
in providing mortgages. By de-
sign, SVB would only provide 
mortgages to elite VC partners 
or successful startup founders, a 
relatively small group of buyers. 

Through representing buyers 
in California for homes over 
$20M, I saw the diversity of 
funding sources for these high-
end homes. Most of my clients 
in this range would pay all cash, 
but for those who were getting 
mortgages, First Republic is the 
dominant player whereas SVB 
played a minor role, utilized 
by less than 10% of all clients 

It was very alarming to hear 
of the failure of Silicon Valley 
Bank. It had a sterling reputa-
tion among members of the local 
high-tech community, so many 
of whom did business with the 
bank.

I think this alarm was a very 
broad-based reaction, from 
new customers to its longtime 
wealthy customers,  the feds 
moved in quickly to protect 
those customers.

It has brought to light to 
members of the public issues 
involving oversight of banks. In 
the short run, people are really 
startled by what happened to 
Silicon Valley Bank and by the 
problems at First Republic Bank, 
a very big bank with locals.

I know some customers have 
gone to larger banks like Wells 
(Fargo) and Chase.

This and other economic fac-
tors have definitely contributed 
to a slowdown in the local hous-
ing market. Many are being af-
fected by stock market events 
and tech layoffs. The long-term 
impacts of the work-from-home 
trend among employers have had 
an impact on, for example, the 
local condominium market.

On the positive side, recent 

Leannah Hunt
REALTOR,  
CHRISTIE’S INTERNATIONAL 
REAL ESTATE SERENO

Leannah Hunt has lived in Palo 
Alto for more than 50 years 
and has been an active Realtor 
representing buyers and sellers of 
residential properties for over 30 
years. She has been consistently 
recognized as a Top Producer.

(continued on page 20)(continued on page 20)(continued on page 20)(continued on page 20)(continued on page 20)

How do you think the collapse of Silicon Valley Bank will impact the local housing market?

BANKING CRISIS
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Contact Julie for more details and schedule a private tour

191 Garland Way, Los Altos
List Price: $6,750,000

191Garland.com
• Home | +/-3,357 SF
• Garage | +/-437 SF
• Lot | +/-10,843 SF 
• 6 Bedrooms
• 3.5 Bathrooms

New Luxury Residence in Exclusive North Los Altos
Stroll to Downtown | Indoor-Outdoor Living

This cul-de-sac home completed in 2022 boasts Modern Farmhouse 

style, exceptional craftsmanship, and indoor-outdoor living–all 

packaged in a setting just a stroll away from downtown Los Altos 

shopping and dining. Exquisite attention to detail is showcased 

throughout. Enjoy soaring ceilings, surround sound, white 

oak floors, Andersen® windows and doors, and wainscoting in 

nearly every room. Wide porches overlook the property, and the 

picturesque backyard offers a gazebo and barbecue island. Within 

moments of Gardner Bullis Elementary, Bullis Charter School, Egan 

Junior, and Los Altos High (buyer to verify).

JUST LISTED

Julie Tsai Law
Broker Associate, CRS, SRES, MBA
650.799.8888
julie@julietsailaw.com
julietsailaw.com
DRE #01339682

Jessie Dai
Realtor, MBA
408.839.0125
jessie.dai@compass.com
DRE #01328424
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List price: 6,980,000

List price: 4,498,000

831 Arroyo Road, Los Altos

775 Garland Drive, Palo Alto

JUST LISTED

JUST LISTED

Julie Tsai Law
Broker Associate, CRS, SRES, MBA
650.799.8888
julie@julietsailaw.com
julietsailaw.com
DRE #01339682

Kristin Tsai
Realtor
408.605.8000
kristin@julietsailaw.com
julietsailaw.com
DRE #01294153

831 Arroyo.com
• 4 En-Suite Beds | 4.5 Baths | 1 Office     • Home | +/-3,619 SF     • Garage | +/-434 SF     • Lot | +/-13,117 SF 

775GarlandDr.com
• 4 Beds | 3 Baths     • Home | +/-2,195 SF     • Lot | +/-6,444 SF 
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A Home for All Seasons
This home is located in the heart of Old Palo Alto and evokes the lifestyle 

of a modern farmhouse, a great lodge, and a restful resort near the many 

amenities of town. Set on a rare half-acre lot, the California rhythm of 

indoor/outdoor living includes a sparkling oversized pool area and generous 

landscaped grounds. The home’s bespoke details are lovely for entertaining 

and easy family living. 

1527 Waverley Street, Palo Alto

Residence: 4 Beds | 3 Full Baths | 3 Half Baths | ±5,575 SqFt

Detached 2-Car Garage: ±729 SqFt

Lot: ±20,000 SqFt

Offered at $20,980,000

1527Waverley.com

Michael Dreyfus, Lic. #01121795
Noelle Queen, Lic. #01917593
Kristin Galvin, Lic. #02120854

650.485.3476
thedreyfusgroup@ggsir.com
www.dreyfus.group

The Dreyfus Group, Golden Gate Sotheby’s International Realty  |  640 Oak Grove Avenue, Menlo Park, CA 94025  |  Each office is independently owned and operated. Sotheby’s International Realty and the Sotheby’s International 

Realty logo are registered (or unregistered) service marks used with permission. Operated by Sotheby’s International Realty, Inc. Real estate agents affiliated with Sotheby’s International Realty, Inc. are independent contractor 

sales associates and are not employees of Sotheby’s International Realty, Inc. Equal Housing Opportunity.
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Current Listings & Recent Sales

Michael Dreyfus, Lic. #01121795

Noelle Queen, Lic. #01917593

Kristin Galvin, Lic. #02120854

650.485.3476
thedreyfusgroup@ggsir.com

www.dreyfus.group

2699 Ramona Street, Palo Alto
OFFERED AT $ 3,8 50,0 0 0

30 Firethorn Way, Portola Valley
OFFERED AT $5,995,0 0 0

177 Alamos Road, Portola Valley
OFFERED AT $7,895,0 0

2303 Cowper Street, Palo Alto
OFFERED AT $6,495,0 0 0

1501 Bay Laurel Drive, Menlo Park
OFFERED AT $7, 250,0 0 0

2316 Loma Prieta Lane, Menlo Park
OFFERED AT $ 3,50 0,0 0 0

12859 Normandy Lane, Los Altos Hills
OFFERED AT $ 8,750,0 0 0

738 Channing Avenue, Palo Alto
OFFERED AT $ 8,8 50,0 0 0

Ocean Cliff Ranch, Santa Cruz
OFFERED AT $23,0 0 0,0 0 0

137 Heather Drive, Atherton
OFFERED AT $1 2,80 0,0 0 0

80 Coghlan Lane, Atherton
OFFERED AT $14,50 0,0 0 0

Italian Villa, Woodside
OFFERED AT $23,0 0 0,0 0 0

SOLD

SOLDSOLD

SOLDSOLD

SOLD

SOLD

SOLD
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with our compressed housing inventory, in-
novative technology and leading research 
institutions. We tend to enter recessions 
later than the nation and exit quicker, which 
helps insulate our residential real estate 
market. 

My clients often share negative news head-
lines with me, but they are from a national 
perspective and not what is actually happen-
ing on the ground here in the Bay Area. Real 
estate is highly personal and hyperlocal, so 
what works for one person in our local mar-
ket may not work for the next. 

Q&A Corso
(continued from page 15)

jobs reports have been very strong, so we are 
hoping the spring housing market will begin 
to ramp up again in April and May. A lack 
of inventory continues to be the biggest chal-
lenge for our local market.

The recent problems in the banking indus-
try have served as an education for the gen-
eral public as to how banks do business and 
how quickly things can change. And here in 
the digital era, those changes can occur in a 
matter of hours, or even minutes. 

Interviews conducted by Linda Taaffe 
and David Goll. Some information 
previously reported in the Palo Alto Weekly 
by Ben Christopher from CalMatters and 
Keith Burbank from Bay City News Service.  

Q&A Hunt
(continued from page 15)

M ore than three years after the 
pandemic shifted workplaces 
from office buildings to private 

residences, the work-from-home phenom-
enon continues to be a factor in the Mid-
peninsula housing market. 

According to a number of local Realtors, 
it’s likely to be a factor for many seasons 
to come.

Before Spring 2020, distance from 
workplaces was a major consideration for 
prospective homebuyers looking for well-
located homes in Midpeninsula cities with 
short commutes. The pandemic-induced 
remote working arrangements, however, 
knocked commuting concerns far down 
the priority list after the first shelter-in-
place orders went into effect throughout 
the region in March 2020.

The work-from-home phenomenon has 
finally begun to shift, but only on a lim-
ited basis.

“We certainly have seen some employ-
ers insist their workers return to the office, 
but not necessarily five days a week ... and 
not necessarily everyone,” said Realtor 
Denise Welsh, who works in the Los Altos 
office of Compass Real Estate. 

Welsh said she doesn’t hear about com-
mute distances as a big priority for cli-
ents the way it used to be. Instead, they 
often are taking new remote and hybrid 
workplace realities into account. This has 
changed the parameters for many things 
that buyers value in a property, such as lo-
cation, square footage or lot size. 

“I have found that a lot of people are 
thinking they will either continue work-
ing from home, or might have to return to 
working from home again in the future,” 
she said. “I advise my clients to be very 
open minded and realistic about their 
needs today, and into the future.”

Having workplace flexibility has be-
come a common desire locally and na-
tionally, according to a recent survey by 
Randstad, a provider of human resources 
services. It found that 61% of respondents 

would not accept a job they felt would ad-
versely affect their work-life balance.

Many employers and employees expect 
hybrid work to become a permanent fix-
ture, especially in cities with a lot of tech 
jobs that provide more remote work oppor-
tunities, according to a September 2022 
study published by the Federal Reserve 
Bank of San Francisco. 

The “Remote Work and Housing 
Demand” study showed that 30% of 
work across the United States was still 
being done at home in August 2022.

The persistence of remote work is 
likely to affect the future path of real es-
tate prices, according to the study, which 
concludes that the growth of remote 
work didn’t just spur home buying, but 
boosted home prices through much of 
the pandemic as the imbalance between 
supply and demand worsened in many 
markets. 

According to the study, the shift to re-
mote work accounted for 60% of the U.S. 
home-price surge during the pandemic.

“Working from home may increase a 
worker’s housing demand because activi-
ties that used to be done in offices now take 
up space and time at home,” according to 
the report.

Nicholas French, a Los Altos Realtor 
for Christie’s International Real Estate 

Sereno, said in the first year or two of the 
pandemic, the Peninsula market saw in-
creased buyer interest in more outlying 
communities like Saratoga, and the oppo-
site in more centrally located established 
cities like Palo Alto. Local agents reported 
sales of multi-million-dollar homes reach-
ing record levels in some neighborhoods in 
Woodside, Los Altos Hills and Atherton, 
where larger lots could provide more pri-
vacy, living space and room following the 
shift to working from home. 

Brian Chancellor, a Palo Alto Realtor 
at Christie’s International Real Estate 
Sereno, said he anticipates buyer interest 
in larger properties with plenty of room 
to accommodate home offices — as well 
as exercise and entertainment facilities — 
will remain strong in outlying communi-
ties like Atherton, Woodside and Portola 
Valley. He noted sales earlier this year in 
Atherton in the $14 million to $16 million 
range. 

He believes that current hybrid work 
trends will decrease activity in more far-
flung locales beyond the Bay Area that 
were red-hot among local workers in 2021.

“I think interest in secondary markets 
like Lake Tahoe will be hurt by what’s go-
ing on now,” Chancellor said.

Work-from-home also impacted the 
local rental market. French said the 
Midpeninsula rental home market was hard 
hit early in the pandemic, with some ar-
eas seeing rents plummet as much as 20% 
as workers no longer needing to live near 
their office moved back in with family or 
to cheaper housing markets.

“Rents may not have returned to pre-
pandemic levels, but we are definitely see-
ing an increase now compared to the early 
COVID years,” French said.

French said, however, he cautions pro-
spective buyers and renters not to assume re-
cent market trends won’t shift, or at least be 
modified by social and economic forces. 

Email Contributing Writer David Goll 
at david.w.goll@gmail.com.

How remote work is reshaping  
the local housing market

With commute distance no longer a major consideration, buyers seek properties with more flexibility 
By David Goll

Courtesy Judy Citron

Larger properties that can accommodate work and entertainment spaces are in demand in the hybrid work era.

above $15M, less than 5% of all clients for 
homes above $5M, and 0% for homes be-
low $5M.  So, the impact of losing SVB on 
Silicon Valley real estate will be minimal in 
the short run.  

The long-run concern is that startups will 
not be as successful through losing this foun-
dational financing partner and that may atten-
uate future Silicon Valley growth and lower 
real estate appreciation, but the immediate 
impact will be negligible due to SVB being 
such a niche player in home purchases. 

Q&A DeLeon
(continued from page 15)

preapproved, residential mortgage borrow-
ers in the market when they collapsed, I 
would recommend that any current buyers 
check in with their mortgage professional to 
understand whether their current lender has 
changed any of their lending guidelines that 
may negatively impact their approval status.   

Keep in mind, however, that Congress is 
currently evaluating whether all deposits 
should be insured, which would eliminate 
liquidity concerns but would raise the cost 
to insure deposit accounts above the current 
$250K level. 

Q&A Trailer
(continued from page 15)

shelter for homeowners. 
On the Midpeninsula, sales of homes un-

der $4 million are moving within a few days 
of going on the market this season and often 
with multiple offers. Therefore, the real estate 
market will continue to be steady, but strong, 
through the end of the year with prices stay-
ing relatively flat. 

Q&A Miglani
(continued from page 15)

‘Working from home 
may increase a worker’s 
housing demand because 
activities that used to be 
done in offices now take up 
space and time at home.’

—“Remote Work and Housing 
Demand” study published by the 

Federal Reserve Bank of San Francisco

MARKET TRENDS
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DRE #01174998

Under My Umbrella

Navigating the nuances of real estate without the right 

agent can be like planning an outdoor wedding in March; 

it’s risky with a chance of an atmospheric river and you 

may end up feeling soggy. 

My local roots and network run deep, and I always look 

out for the best interests of my clients and community.

Be prepared. Let my expertise be your umbrella.

    Give me a call at 650.303.5511

    Or visit BrianChancellor.com
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GOLDENGATESIR.COM

Whether maximizing the value of 
your home or finding the home 
of your dreams, our Silicon Valley 
and Peninsula agents provide 
incomparable service at all price 
points. We’re locally rooted, 
globally connected, and leading 
our industry. 

Service that’s as 
elevated as your 
standards.



Compass is a real estate broker licensed by the State of California and abides by Equal Housing Opportunity laws. License Number 01527235. All material presented 

herein is intended for informational purposes only and is compiled from sources deemed reliable but has not been verified. Changes in price, condition, sale 

or withdrawal may be made without notice. No statement is made as to accuracy of any description. All measurements and square footage are approximate.  

An Active Innovator 
in Bay Area Real Estate
Empowering clients with clear and actionable 
insight — together, we can accomplish your goals 
and exceed expectations.

2365 South Ct, Palo Alto
Sold at $5,410,000 
Represented seller

650.666.5988
sophia@sophiaxu.com
www.SophiaXu.com
DRE 01945147

1240 Hobart Street, Menlo Park 
Sold at $4,090,000 
Represented buyer 

1071 Vía Del Pozo, Los Altos 
Sold at $4,525,000  
Represented buyer
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R esidents in cities and towns across 
the Peninsula have been — depend-
ing on who you ask — either using 

outrageous exclusionary tactics to stop the 
threat of new neighbors, or fighting the good 
fight against state overreach. 

One big reason why discussions about 
the region’s housing shortage have been so 
fierce of late is because the state set a Jan. 31 
deadline for each community in California 
to submit plans showing how they will add a 
specific number of mandated housing units 
between now and 2031. 

Redwood City was the only one on the 
Peninsula to have met that deadline. 

While the state issues new mandates 
(called “RHNA,” short for “Regional 
Housing Needs Allocation”) every eight 
years, there has been more pressure this 
time around for cities to be compliant amid 
the growing need to address the widespread 
housing shortage. 

The process requires cities to review their 
codes to determine how to change zoning 
to accommodate the latest cycle of housing 
goals and submit those proposals to the state 
for approval. Those new zoning changes 

don’t necessarily mean that the new homes 
each city is planning for will get built, just 
that it is possible for developers to build 
them. That process has played out for much 
of the past year, and Peninsula communities 
have been some of the most creative when it 
comes to looking for loopholes to avoid mak-
ing changes. 

But now that the January deadline for hav-
ing plans approved by the state has passed, 
any non-compliant cities are subject to what’s 
called the “Builder’s Remedy” — a penalty 
that essentially permits developers to build 
affordable housing that doesn’t meet a city’s 
zoning codes and general plan so long as it 
meets some very basic requirements. For in-
stance, a project must provide housing to low-, 
very-low or moderate-income households, 
comply with the California Environmental 
Quality Act, and be in an area with enough 
water and sewage facilities to accommodate 
it, among other conditions.

Mountain View and Los Altos Hills, who 
had not submitted their housing elements by 
deadline, reportedly have already seen de-
velopment applications come through under 
the Builder’s Remedy law, San Francisco 

Business Times reported, and Palo Alto saw 
its first application come through at the end 
of March.

Here are five of the most unique approach-
es that residents and politicians in Peninsula 
communities have taken to push back against 
adding new homes within city limits.

Atherton: Multimillionaires’ 
‘poverty pockets’ 

In Atherton, which remains the most ex-
pensive zip code in the U.S. with a median 
home price of $9 million, many residents 
have not been thrilled by the prospect of 
having to plan for hundreds of new homes in 

Inside the wacky ways Peninsula 
communities are trying  

to avoid building housing
Wealthy towns have a rich playbook for preserving the status quo 

around housing — but it’s starting to backfire
By Kate Bradshaw

2023  |  SPRING REAL ESTATE

Olivia Treynor

Palo Alto will have to revise its plan to add more than 6,000 housing units over the next eight years after the Department Housing and Community Development (HCD) ruled 
on March 23 that the city’s proposed Housing Element fails to meet state law. 

(continued on page 27)

Magali Gauthier

Pam Silvaroli comments on plans for multifamily zoning along El Camino Real at an 
Atherton City Council meeting in January. 

Non-compliant cities 
are subject to what’s 
called the “Builder’s 
Remedy” — a penalty 
that essentially permits 
developers to build 
affordable housing 
that doesn’t meet a 
city’s zoning codes and 
general plan so long as 
it meets some very basic 
requirements. 

STATE HOUSING REGULATIONS
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58 Palo Alto Sales Totalling +$250 Million over 7 years
Palo Alto Weekly “Real Estate Matters” Columnist since 2015

YOUR TRILINGUAL PALO ALTO SPECIALIST

Compass is a real estate broker licensed by the State of California and abides by Equal Housing Opportunity laws. License Numbers 01527235, 1527365, 01991628. All material presented herein is 

statement is made as to accuracy of any description. All measurements and square footage are approximate.  

Xin Jiang
EXPERTISE | INTEGRITY | DILIGENCE

DRE #01961451
650.283.8379
xin.jiang@compass.com
www.compass.com/agents/xin-jiang

Let my unparalleled real estate expertise
earn you outstanding results.

549 W CRESCENT DR
Represented Buyer

Sold Off Market
$5,300,000

655 NEWELL ROAD
Pending

Offered at $5,198,000

846 BRUCE DRIVE
Sold

$3,450,000

450 EL DORADO
Active

 Offered at $4,198,000

3123 SOUTH COURT  
New Construction 

Coming Soon

Xin's 2023 Spring Transactions in Palo Alto
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their town. Several high-profile residents, in-
cluding venture capitalist Marc Andreessen 
and Golden State Warriors guard Steph Curry 
and his wife, Ayesha, have written to the city 
council in recent months expressing their res-
ervations about new housing near their homes. 

A cohort of Atherton residents showed up 
at a January council meeting wearing match-
ing red T-shirts emblazoned with the slogan 
#Not Going Anywhere and voiced their con-
cerns that too much of the planned zoning 
increases in Atherton would be happening 
along El Camino Real, where residents feel 
like they’re already looked down upon as the 
town’s “poverty pocket.” (Their homes are 
only worth an average of $3.5 million.) One 
resident went so far as to accuse the town of 
trying to create a “Redwood City extension.” 

On Feb. 1, the town council backtracked 
on most of its plans for multifamily hous-
ing within the town’s boundaries, voting to 
cut higher-density zones on El Camino Real 
and Valparaiso Avenue and pushing to have 
the bulk of the new assigned units be built 
as backyard granny units. These ADUs (ac-
cessory dwelling units) are notoriously dif-
ficult to verify as sources of affordable hous-
ing because they’re tucked behind private 
properties and can easily be used instead for 
home offices or vacation rentals.

San Mateo: Vote-trading 
allegations

In San Mateo, the county’s most popu-
lous city, tensions over housing drama were 
heightened when two new City Council 
members refused to appoint Councilwoman 
Amourence Lee, a vocal affordable housing 
advocate, as mayor before selecting a fifth 
City Council member (there was an open 
seat due to the departure of Diane Papan 
for the state Assembly.) Over the course 
of three public meetings spanning close to 
15 hours, newcomers Lisa Diaz Nash and 
Rob Newsom (Gov. Gavin Newsom’s sec-
ond cousin) refused to appoint Lee as mayor 
— subverting the agenda and 128 years of 
procedural precedent — in part because Lee 
would then have had tie-breaking power to 
select the fifth council member. 

Lee revealed that she had been approached 
earlier that week asking her to trade her vote 
for a different candidate in exchange for be-
ing appointed mayor. The matter is under 
investigation by the San Mateo County 
District Attorney’s Office.  

“I have not seen anything like this in 
San Mateo County over the last 46 years,” 
District Attorney Steve Wagstaffe said. 

While Nash defended her decision to push 
for the selection of the fifth council member 
first, saying she felt it was important “so that 

each would have an equal say in selecting 
the mayor,” she said, housing advocates see 
the incident differently. 

“This was a power play — a pretty na-
kedly transparent one by the conservative 
bloc on the council — and it failed,” Jordan 
Grimes, political director of Peninsula 
Young Democrats, said. 

In their campaign materials, Diaz Nash 
and Newsom don’t say they’re against hous-
ing, but use traditional talking points from 
“slow growth” political camps, saying they 
support the expansion of workforce housing 
“while protecting our unique community 
character” (Diaz Nash) and “while protect-
ing the character of the city” (Newsom). In 
contrast, Lee’s position on housing, accord-
ing to her website, is that “San Mateans need 
better and more affordable housing options 
of all types for our seniors, families, work-
force and for our young people.”

Palo Alto: A ‘historic’ warehouse 
In Palo Alto, there’s ongoing debate 

over whether Sobrato, a developer propos-
ing to redevelop part of the former Fry’s 
Electronics warehouse, which was once a 
fruit cannery, should be allowed to build the 
74 townhomes proposed there given the his-
toric legacy of the cannery. 

The developer plans to honor the history 
of the cannery, but also proposes to demolish 
40% of the less historic part to make room 
for the townhomes. 

The cannery was constructed under 
Thomas Foon Chew, an immigrant from 
China, who built it as the Bayside Canning 
Company in 1918. It grew into the third-larg-
est fruit and vegetable cannery in the world 
by 1920, and Chew had become the richest 
Chinese American in California by the time 
he died in 1931.

While the city is debating the best way 
to honor the former cannery with plaques, 
public art and preservation of the building’s 
key features, local housing advocates see the 
effort as a wasted opportunity. Palo Alto’s 
current housing plans envision more than 
200 housing units at the former Fry’s site. 
By choosing to preserve the building over 
replacing it with housing, those plans are 
now effectively canned.

Hillsborough: The developmentally 
disabled community loophole

Prior to the state’s Jan. 31 deadline, a resi-
dent of the wealthy enclave of Hillsborough 
was encouraging the town to build an af-
fordable housing community for devel-
opmentally disabled adults, according to 
SFGATE. In a public meeting comment, he 
suggested building low-income housing for 
this population was a better alternative than 
building housing for neurotypical lower-
income residents because developmentally 

disabled people “don’t commit crimes, they 
don’t bring drugs, they don’t bring trouble. 
They don’t bring all the lunatic stuff that 
goes along with it.” They also can’t drive, 
he said, “so you don’t have a whole bunch of 
extra cars and God knows what.”  

Woodside Councilman Dick Brown pro-
posed something similar in Woodside, argu-
ing that such a facility “will not have much 
impact on the surrounding community be-
cause they are very quiet, crime-free, they 
generate almost no traffic because almost 
none of them drive, and they are closely su-
pervised 24/7,” according to SFGATE. 

Michelle Uzeta, senior counsel at 
Disability Rights Education & Defense 
Fund, called the comments such as those 
made in Hillsborough and Woodside “dis-
turbing, infantilizing, and illustrative of the 
NIMBY attitudes that are pervasive through-
out the state” in an email to SFGATE.

In San Mateo County, the income limit for 
qualifying for affordable housing as a “low-
income” household was about $149,000 for 
a family of four in 2022. 

Woodside: Backing away from 
the mountain lion defense 

The town of Woodside last year made na-
tional headlines when it declared itself a moun-
tain lion habitat that was therefore unable to 
permit duplexes. As one of the most brazen 
(and short-lived) attempts to skirt new housing 
laws, the matter received the “Avocado of the 
Year” award on CalMatters’ housing podcast 
“Gimme Shelter” for being the most outland-
ish housing news story of the year.

The town council decided to send its hous-
ing plans to the state without approving them, 
proposing to add the majority of the mandat-
ed new homes as housing at Cañada College 
and as backyard granny units. “If there’s a 
town or a city with a target on its back, it’s us,” 
council member Ned Fluet said. At that meet-
ing, resident Rob Hollister asked the council 
to include all town-owned sites in the plan in 
an about-face from some of the community’s 
anti-growth tactics. The town council instead 
opted to curb the amount of potential housing 
it would permit on two town-owned sites. 

“Let’s be clear,” Hollister said, “Building 
these for very low- and low-income homes 
of this sort in Woodside will be for families 
making $80,000 to $150,000 a year,” he 
said. “They’re not drug dealers. They’re 
not gang members. This isn’t rental hous-
ing. They’re teachers, they’re retail workers, 
they’re nurses. Let’s let some buy homes in 
our town.” 

Email Associate Digital Editor Kate 
Bradshaw at kbradshaw@paweekly.com.

Housing
(continued from page 25)

Screenshot via YouTube

San Mateo Mayor Amourence Lee pulls a name out of an envelope bearing the name 
of an applicant for the council’s open fifth seat at the San Mateo City Council’s 
Dec. 12, 2022, meeting. She alleges that people asked her to vote for that person in 
exchange for being able to become mayor. 

Veronica Weber

The former Fry’s Electronics store was located in a building that was once used for 
canning and is now considered a historic building in Palo Alto. 

Embarcadero Media file photo

Woodside put an indefinite hold on all housing projects under Senate Bill 9, California’s 
new split-lot law, citing a clause that exempts building in a mountain lion habitat. 

‘Building these for very 
low- and low-income 
homes of this sort in 
Woodside will be for 
families making $80,000 to 
$150,000 a year.’

—Rob Hollister,  
Woodside resident
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Your home. 
Our mission.

At Compass, we believe no barrier should stand between where 
you are and where you belong. By pairing knowledgeable 
agents with intuitive technology, we deliver a modern real estate 
experience in the San Francisco Bay Area and beyond.

Derk Brill
650.814.0478
derk@derkbrill.com
DerkBrill.com
DRE#: 01256035

A born and raised Palo Altan, Derk has spent 
his career assisting Buyers and Sellers in the 
mid-peninsula. His philosophy of client service 

agents. He offers a hands-on, personal 
approach to listing homes. This extends from 
the preparation process through the close of 
escrow. Rather than handing a client off to a 
series of assistants, Derk manages every aspect 
of the sale himself. Contact Derk to leverage 
the local advantage.

Christy Giuliacci 
650.380.5989 
christyg@compass.com
ChristyLuxuryHomes.com
DRE#: 01506761

As one of the top producing realtors in  
Palo Alto, Christy brings a seasoned approach 
to serving sellers and buyers. She is recognized 
by her clients for her down to earth nature, 
extensive market knowledge, dynamic 
negotiating skills and her unparalleled service. 
With her hands-on approach, Christy is always 
looking for ways to streamline the real estate 
process for her clients.

Xin Jiang
650.283.8379 
xin.jiang@compass.com
compass.com/agents/sf/xin-jiang
DRE#: 01961451

“Xin was extremely capable, very well 

moment we met Xin, we knew we were in good 
hands. Her analytical approach to the real 
estate market was evident, as she provided 
us with valuable insights into the local 
housing market and helped us understand 

importantly, Xin was thorough in everything 
she did. She went above and beyond to ensure 
that we were fully informed about every 
aspect of the home buying process.”

- Todd L.

Julie Tsai Law
Broker Associate,  
CRS, GRI, SRES, MBA
650.799.8888
julie@julietsailaw.com
julietsailaw.com
DRE#: 01339682

•  Top San Francisco Bay Area  
Real Estate Agent since 2002

•  RealTrends/Wall Street Journal 2022 #60 in 
California  
Leading 100 in the Bay Area

• Palo Alto resident for nearly 30 years
• Bay Area resident for over 35 years

• BS in EECS from UC Berkeley

Denise Simons 
650.269.0210  
Denise.Simons@compass.com  
DeniseSimons.com
DRE#: 01376733

Denise brings deep experience, high 
energy and honest professionalism to every 
transaction. 

“I want to be my clients’ realtor for life. I’m 
dedicated — in good times and bad — to 
earning the trust and satisfaction of every one 
of my clients.” 

As a long-time, Palo Alto resident who has 
raised three children in the community, Denise 
has nearly unmatched knowledge of the area’s 
neighborhoods, amenities and school systems.

Desiree Docktor  
650.291.8487  
Desiree.Docktor@compass.com  
DesireeDocktor.com
DRE#: 01808874

A local Realtor who grew up in Palo Alto, 
Desiree raised her family here, and knows the 
neighborhoods intimately. 

“We bought and sold our home with Desiree. 
She is very professional and produces great 
results. Easy to work with and she has great 
attention to all the little details that make a 
difference. We would highly recommend her to 
anyone!” 

– Mike & Asmita, Palo Alto

Compass is the brand name used for services provided by one or more of the Compass group of subsidiary companies. Compass is 
a real estate broker licensed by the State of California and abides by Equal Housing Opportunity laws. License Number 01079009
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MICHAEL REPKA, ESQ

michael@deleonrealty.com

650.488.7325
DRE #01854880

Michael Repka, DRE #01854880 | 650.488.7325 | michael@deleonrealty.com
Audrey Sun, DRE #01933274 650.785.5822 | DELEONREALTY.COM | DeLeon Realty, Inc. | DRE #01903224

• Dedicated interior designer

• Staging (including furniture, delivery, set up, and 
de-staging)

• Property and pest inspections 

• In-house handyman services

• Real estate attorneys provided to review 
disclosures and answer real estate and tax-related 
questions

• Custom website for your home with 3D virtual tour 

• Online and social media marketing campaigns

• Professionally produced, narrated videos

• At least 600 TV commercials for selected 
properties

• Multiple full-page ads in newspapers such as the 
Los Altos Town Crier, Palo Alto Weekly, and/or 
The Almanac

• 12- or 28-page custom home brochures 

• Chinese newspaper ads and radio commercials

• Advertising in India West

• We will waive the 2.5% commission normally 
paid to the buyer’s agent if any DeLeon agent 
represents the buyer, if the buyers do not have 
an agent

Disclaimer
• 
• Sellers pay a lot of commission when they sell their home—they deserve more services from their listing agents. DeLeon pays for all the 

above-mentioned services, and more, out of our commission when someone lists with us. Meet with Michael Repka to learn more. 

Contact us today to find 
out how we can help sell 
your home!

COMPLIMENTARY SERVICES

List your home with Michael Repka and the DeLeon Team and 
you will receive all of the following
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2023  |  SPRING REAL ESTATE

This is a curated list of Midpeninsula homes listed on the market  
in March. Information was compiled from Realtor listings  

and has been edited for length and clarity.

UNDER $1 MILLION

EAST PALO ALTO
Fixer-upper

Address: 530 Runnymede St.
List price: $950,000
Bedrooms: 2  |  Bathrooms: 2
Interior: 950 sq. ft.
Lot size: 6,285 sq. ft.
Year built: 1954
Description: Property includes a non-
permitted additional cottage with one 
bedroom and one bath.
Listing agent: Joanne Fraser, Compass

MENLO PARK
Corner condo with upgraded 

kitchen 
Address: 2140 Santa Cruz Ave.,  
Apt. B105
List price: $920,000
Bedrooms: 2  |  Bathrooms: 2
Interior: 960 sq. ft.
Lot size: N/A
Year built: 1978
Description: Primary bedroom includes 
an en-suite bath, extra closet space 
and a patio. 
Listing agent: Robert Godar, Intero 
Real Estate Services

MOUNTAIN VIEW
Updated condo on top floor

Address: 255 S. Rengstorff Ave.,  
Apt. 112
List price: $780,000
Bedrooms: 2  |  Bathrooms: 2
Interior: 1,003 sq. ft.
Lot size: N/A
Year built: 1965
Description: Updated with stainless 
steel appliances, new carpets and 
energy-efficient dual pane windows.
Listing agent: Howard Bloom, Intero 
Real Estate Services

PALO ALTO
Condo with open floor plan

Address: 2456 W. Bayshore Road,  
Apt. #7
List price: $790,000
Bedrooms: 2  |  Bathrooms: 1
Interior: 906 sq. ft.
Lot size: N/A
Year built: 1972
Description: Located in a quieter 
location at the back of the complex. 
Features open-concept floor plan, 
laundry closet, private balcony and 
extra storage in the carport.
Listing agent: Don Yarkin,  
Yarkin Realty

UNDER $3 MILLION 

MENLO PARK
Move-in ready 

Address: 855 Partridge Ave. 
List price: $2.78M
Bedrooms: 3  |  Bathrooms: 3
Interior: 2,000 sq. ft.
Lot size: 4,408 sq. ft.
Year built: 1997
Description: Open floor plan, high-end 
appliances, family room with built-in 
wine bar, primary suite with all-marble 
bath and walk-in closet, owned solar 
panels. 
Listing agents: JJ Team: Jones/Cassel, 
Intero Real Estate Services

MOUNTAIN VIEW
Lots of possibilities in  

Waverly Park
Address: 189 Preston Drive
List price: $2.84M
Bedrooms: 4  |  Bathrooms: 3
Interior: 2,183 sq. ft.
Lot size: 9,583 sq. ft.
Year built: 1972
Description: First time on the market 
in 46 years. Close to parks, shopping, 
dining. Features custom stained-
glass double entry doors, high vaulted 
ceilings, Brazilian walnut flooring and 
backyard with Greco-Roman inspired 
pillars, a three-tier European-style 
fountain, mature fruit trees and 
numerous planting beds. 
Listing agent: Ronald Cadigal,  
Red Oak Realty

PALO ALTO 
Spacious lot ready for 

complete overhaul 
Address: 1038 Harker Ave. 
List price: $2.99M
Bedrooms: 3  |  Bathrooms: 2
Interior: 1,652 sq. ft.
Lot size: 8,424 sq. ft.
Year built: 1922
Description: Located minutes from 
downtown. Property features mature 
landscaping and opportunity to 
replace existing home with a modern 
residence.
Listing agent: Emma Elfving, Compass; 
Erik Elfving, Compass

PORTOLA VALLEY
Treetop views and privacy in 

Woodland Highlands
Address: 141 Santa Maria Ave.
List price: $2.98M
Bedrooms: 4  |  Bathrooms: 4

Interior: 3,068 sq. ft.
Lot size: .91 acres
Year built: 1925
Description: Two-story floor plan 
with ample privacy and flexible living 
accommodations, eat-in kitchen, two 
suites, office, remodeled bathroom 
with access to private deck, gazebo. 
Property features a creek and is in 
close proximity to trailheads, Windy Hill 
Open Space Preserve.
Listing agent: Greg Damelio, Christie’s 
International Real Estate Sereno

UNDER $4 MILLION

MENLO PARK
Remodeled home, comes with 

expansion plans
Address: 595 Morey Drive
List price: $3.68M
Bedrooms: 3  |  Bathrooms: 2
Interior: 1,240 sq. ft.
Lot size: 8,001 sq. ft.
Year built: 1945
Description: Open floor plan, 
hardwood floors, gourmet kitchen with 
quartz countertops, eating area with 
glass doors to expansive backyard. 
Expansion plans available, including 
conceptual design for new house up 
to 5,200 sq. ft. with a 2-bedroom, 
2-bathroom ADU. 
Listing agent: Stephanie Savides, 
Broker

PALO ALTO
Low-maintenance yard, set 

back from street
Address: 1145 Channing Ave. 
List price: $3.19M
Bedrooms: 3  |  Bathrooms: 2
Interior: 1,941 sq. ft.
Lot size: 5,558 Sq. ft.
Year built: 1948

Description: Bright and light 
throughout, dedicated office, front living 
room with a bay window and fireplace, 
separate family room with free-standing 
wood stove and sliding glass doors to 
the yard. Includes permitted accessory 
structure.
Listing agent: Shilpa Merchant,  
The Agency

PORTOLA VALLEY
Refreshed home with views

Address: 122 Pecora Way
List price: $3.98M
Bedrooms: 4  |  Bathrooms: 3
Interior: 2,570 sq. ft.
Lot size: .63 acres
Year built: 1961
Description: Expansive living room with 
fireplace, modern kitchen, family room 
that opens to a patio with a fire pit 
and multilevel deck with views of San 
Francisco Bay. 
Listing agents: DeLeon Team, DeLeon 
Realty

WOODSIDE
Stunning views on 5.5 acres

Address: 16501 Skyline Blvd.
List price: $3.47M
Bedrooms: 5  |  Bathrooms: 5
Interior: 4,760 sq. ft.
Lot size: 5.56 acres
Year built: 1990
Description: Two-story home in private 
setting with potential to upgrade or 
build new. Existing home features eat-in 
kitchen with center island and peninsula, 
large patio for alfresco dining,  primary 
suite with spa tub and private balcony 
and in-law unit with kitchen and separate 
entry on lower level. 
Listing agents: Stephanie He, 
FlyHomes Inc.

Courtesy Mara McCain/Compass

MENLO PARK
Expansive front and rear gardens

Address: 991 Menlo Oaks Drive  |  List price: $4.8M
Bedrooms: 4  |  Bathrooms: 4
Interior: 3,390 sq. ft.  |  Lot size: .27 acres  |  Year built: 1998
Description: Primary bedroom with a balcony, cedar-lined walk-in closet and 
spa-like bathroom, two fireplaces and formal dining room with a service 
nook. 
Listing agents: Mara McCain, Compass

UNDER $5 MILLION

(continued on page 34)

What can you buy  
on the Midpeninsula?

BROWSING BY BUDGET
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GINNY KAVANAUGH
REALTOR®

650.400.8076
gkavanaugh@camoves.com
DRE# 00884747

JOHN KAVANAUGH
REALTOR®

415.377.2924
john.kavanaugh@cbnorcal.com
DRE# 02058127

JOE KAVANAUGH
REALTOR®

650.400.5312
joseph.kavanaugh@cbrealty.com
DRE# 01351481

* Represented buyer    **Represented buyer and seller

#1 TEAM in PORTOLA VALLEY  
Year After Year

RECENT
AC TIVIT Y

by The Kavanaugh Group

5660 Alpine Rd, PORTOLA VALLEY
$19,000,000

FOR SALE
410 Sheridan Ave #112, PALO ALTO
$935,000

FOR SALE
400 Cervantes Rd, PORTOLA VALLEY
$3,850,000

PENDING

272 Golden Hills Dr, PORTOLA VALLEY**
$6,850,000

SOLD
15 Quail Court, PORTOLA VALLEY
$2,695,000

SOLD
518 Cresta Vista Ln, PORTOLA VALLEY*
$10,000,000

SOLD

14 Redberry Rdg, PORTOLA VALLEY
$7,500,000

SOLD
155 Los Trancos Rd, PORTOLA VALLEY
$6,995,000

SOLD

1868 Camino De Los Robles, MENLO PARK
$5,495,000

SOLD
4 Applewood Ln, PORTOLA VALLEY
$5,688,000

SOLD

143 Crescent Ave, PORTOLA VALLEY
$5,495,000

SOLD
151 Crescent Ave, PORTOLA VALLEY
$4,400,000

SOLD
55 Ranch Rd, WOODSIDE*
$3,695,000

SOLD

6 Thistle, PORTOLA VALLEY*
$3,298,000

SOLD
1307 Portola Rd, WOODSIDE*
$3,428,000

SOLD
160 Bear Gulch Dr, PORTOLA VALLEY
$3,675,000

SOLD

15 Sandstone, PORTOLA VALLEY**
$3,295,000

SOLD
402 Sand Hill Cir, MENLO PARK
$2,195,000

SOLD
1204 Sharon Park Dr #83, MENLO PARK*
$1,325,000

SOLD
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Selling Woodside and Beyond
Boutique and Customized Service with Strong Local and Global Presence

ERIKA DEMMA
650.740.2970
erika@erikademma.com
erikademma.com
DRE 01230766

Compass is a real estate broker licensed by the State of California and abides by Equal Housing Opportunity laws. License Number 01230766. All material presented herein 

be made without notice. No statement is made as to accuracy of any description. All measurements and square footage are approximate.

1369 Canada Road, Woodside

ACTIVE

444 Hillside Drive, Woodside

ACTIVE

130 Eleanor Drive, Woodside 

ACTIVE

3600 Tripp Road, Woodside
$7,995,000

ACTIVE

1367 Canada Road, Woodside

ACTIVE

2088 Green Oaks, Pescadero

ACTIVE

1385 Canada Road, Woodside 

ACTIVE

AFTER

BEFORE

• Home Clearing
Donations | NextDoor | Craigslist

• Home Improvements
Flooring | Landscape | Paint

• Staging
Design and Installation

• Handyman Assistance
Door Knobs | Light Fixtures

• Inspections
Pool | Home | Septic | Foundation

• Professional Deep Cleaning
Home | Window | Carpet

APPROACH INCLUDES , 
BUT IS  NOT L IM ITED TO, 
THE  COMPLETE 
COORDINATION OF :

V IS IT 
ER IK ADEM MA.COM

OVER $ 1  B ILL ION SOLD *  #1  AGENT | WOODSIDE  | WSJ  2021   #76  IN  THE  US  | WSJ  2021 

FULL SERVICE REAL ESTATE 
X ERIKA DEMMA

375 Mountain Home Road, Woodside 

PENDING
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UNDER $5 MILLION

PALO ALTO
European-style home with 

22-foot-high barrel-vaulted ceiling
Address: 203 Heather Lane

List price: $4.4M

Bedrooms: 4  |  Bathrooms: 3

Interior: 2,179 sq. ft.

Lot size: 5,898 sq. ft.

Year built: 2001

Description: White maple floors, a 
look-thru fireplace in the living room, 
integrated sound system and built-in 
cabinetry throughout. French doors 
open onto a deck to the backyard with 
mature landscaping.

Listing agents: Bob Johnston and 
Francesca Lampert, Coldwell Banker 
Realty

WOODSIDE
Country home with barn

Address: 1367 Cañada Road

List price: $4.99M

Bedrooms: 2  |  Bathrooms: 2

Interior: 1,820 sq. ft.

Lot size: 1 acre  |  Year built: 1977

Description: Large lot with privacy, 
views and equestrian amenities, 
including a two-stall barn, tack room, 
fenced corral and easy trail access. 
Home has large rear deck, attached 
two-car carport with large storage room 
and wiring for Tesla charger. Adjoining 
1.1-acre lot at end of lane also is 
available, providing more options to 
enjoy current amenities or build an 
entirely new home.

Listing agents: Erika Demma, 
Compass 

UNDER $6 MILLION

ATHERTON
Modern Belgian Tudor

Address: 48 Middlegate St.
List price: $5.85M
Bedrooms: 5  |  Bathrooms: 4
Interior: 3,790 sq. ft.
Lot size: 6,751 sq. ft.  |  Year built: 2015
Description: Three levels with see-
thru fireplace, radiant heated floors, 
gourmet kitchen, vaulted primary suite, 
guest suite with separate entrance, 
custom wine room. 
Listing agent: Keri Nicholas,  
Parc Agency Corporation

WOODSIDE
Permit-ready property amid 

redwoods  
Address: 1 Reids Roost Road
List price: $5.25M
Bedrooms: 4  |  Bathrooms: 7
Interior: 10,003 sq. ft. 
Lot size: 5.03 acres  |  Year built: 2005
Description: Property includes existing 
four-story home and comes with 
approved plans that allow for about 
19,000 square feet of living space 
with 7 bedrooms, 8 full baths, 6 half 
baths, an attached ADU, above-garage 
addition, full gym with sauna, 20-seat 
home theater, wine cellar, infinity pool, 
tennis court and jogging path. Approval 
is recommended for stables, putting 
green or detached ADU.
Listing agent: Jeanette Cook,  
Cook Properties

UNDER $10 MILLION

ATHERTON
Comes with a movie theater, 

football field-sized lawn 
Address: 393 Atherton Ave.
List price: $9.38M
Bedrooms: 6  |  Bathrooms: 9
Interior: 7,560 sq. ft.

Lot size: 1 acre  |  Year built: 1996
Description: Three levels of indoor/
outdoor living on large lot with mature 
trees. Gourmet kitchen, 6 bedroom 
suites, multiple fireplaces, lower-level 
gym with sauna, game room wine cellar, 
movie theater with private entrance, 
plus 820-square-foot garage. Custom 
marble and stone finishes throughout.
Listing agents: Vincent O’Shea, 
Ameribanker Luxury Real Estate

PALO ALTO
Shingled Craftsman with 

guest house
Address: 912 N. California Ave.
List price: $9.88M
Bedrooms: 5  |  Bathrooms: 6
Interior: 4,333 sq. ft.
Lot size: .31 acres  |  Year built: 2020
Description: Wainscoting and crown 
molding throughout, textured tile and 
Calacatta marble, butler’s pantry, 
three wine closets, basketball and 
bocce courts, outdoor dining area, 
wraparound porch, arbor-covered 
fireplace/barbecue area.
Listing agent: Lan L. Bowling,  
Keller Williams Palo Alto

UNDER $16 MILLION

PALO ALTO
Newer Victorian-style home  

in Professorville
Address: 535 Kingsley Ave.
List price: $15.95M
Bedrooms: 5  |  Bathrooms: 4
Interior: 5,353 sq. ft.
Lot size: .35 acres  |  Year built: 2004
Description: Architectural details from 
the 1890s throughout, including wavy 
shingled front facade, large covered 
front porch, slate tile roof in a Necco 
wafer pattern and reclaimed San 
Francisco cobblestones.
Listing agent: Hanna Shacham, 
Coldwell Banker Realty

UNDER $25 MILLION

WOODSIDE
Vintage ranch & caretaker 

cottage
Address: 205 Winding Way
List price: $22M
Bedrooms: 4  |  Bathrooms: 4
Interior: 1,640 sq. ft.
Lot size: 3.84 acres  |  Year built: 1920
Description: Located on a quiet country 
lane just off historic Mountain Home 
Road. Pool, tennis court, sport court 
surrounded by meadows, mature trees.
Listing agent: Scott Dancer, Compass

UNDER $35 MILLION

ATHERTON
Still under construction

Address: 349 Walsh Road
List price: $32.5M
Bedrooms: 5  |  Bathrooms: 8
Interior: 11,359 sq. ft.
Lot size: 1.02 acres
Year built: Completion slated for 2024
Description: Three above-ground 
levels, spiral staircase, frameless 
glass wall spanning all levels, terraces 
that double as outdoor living rooms 
with linear fire pits, eco-friendly 
gardens, pool, theater, gym. 
Listing agents: Mary and Brent 
Gullixson 
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Courtesy The Bill Lister Team/Coldwell Banker Realty

PORTOLA VALLEY
Gated property on wooded lot near town center 

Address: 1077 Portola Road  |  List price: $5.19M
Bedrooms: 5  |  Bathrooms: 4
Interior: 3,600 sq. ft.  |  Lot size: 1.23 acres  |  Year built: 1925
Description: Gourmet Chef’s kitchen, theater room, Calcutta marble, custom 
cabinets, two outdoor living rooms, antique stone hot tub, raised garden 
planters. high-end custom finishes throughout.  
Listing agents: William Lister, Coldwell Banker Realty

UNDER $6 MILLION

Courtesy Kavanaugh Group

PORTOLA VALLEY
Vineyard estate with well-being center

Address: 5660 Alpine Road  |  List price: $19M
Bedrooms: 6  |  Bathrooms: 11
Interior: 14,500 sq. ft.  |  Lot size: 41.72 acres  |  Year built: 2006
Description: Sweeping views of San Francisco Bay, front and rear terraces 
for entertaining, commerical-quality kitchen appliances, wine cellar, theater, 
well-being center with spa, steam and sauna.
Listing agents: Kavanaugh Group, Coldwell Banker Realty

UNDER $20 MILLION

Browsing by budget
(continued from page 31)
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THE LJCOBB TEAM MAKING A DIFFERENCE
Local Knowledge, Commitment, IntegrityLJC TEAM

Lyn Jason Cobb
CalRE#: 01332535

650.464.2622
LCobb@CBRealty.com

Beth Leathers
CalRE#: 01131116

650.374.8038
Beth.leathers@cbnorcal.com

Liliana Perazich
CalRE#: 02015538

415.297.0125
Liliana.perazich@cbnorcal.com

Recognized as top-ranked #8 Small Team in the San Francisco - Peninsula region and  
#34 Small Team in the Northern California region. Contact us for all your real estate needs!

Coming Soon Areas: Burlingame, Menlo Park, Portola Valley, Redwood City, San Carlos  
San Mateo and Woodside properties in the Baywood, Flood Triangle, Los Trancos Woods,  

Friendly Acres, Ray Park, Sharon Heights, Stanford Weekend Acres, White Oaks and the Willows

Lyn, Beth and Liliana are true Menlo Park-Atherton area natives, attended local 
schools, maintain strong connections and have an in-depth knowledge of the 
area and its surroundings. They are dedicated to serve the community and their 

clients. A special synergy is created when knowledgeable, energetic and creative real 
estate professionals get together and do what they love to do.

•  United by commitment and a passion for client 
care, The LJCobb Team is a group of highly 
professional REALTORS® and advocates on your 
behalf.

•  The LJCobb Team provides keen market 
knowledge, extraordinary marketing expertise, 
superior negotiation skills and professional 
project management.

•  The LJCobb Team’s primary area of practice are 
the sought-after counties of San Francisco, San 
Mateo and Santa Clara, typically referred to as 

“The Gateway to the Silicon Valley.” The LJCobb 
Team has a vast knowledge of these unique and 
diverse communities.

•  Areas of expertise include Relocation, First 
Time Home Buyers, Upgrading, Downsizing, 
Senior Transitions, Leasing, 1031 Exchange, 
Probate, Green Conservation building practices, 
Worldwide Referral Network and more.

•  A Team with over 60 years of experience helping 
clients buy and sell homes.

Call us for properties we have coming soon in Burlingame, Menlo Park,  
Portola Valley, Redwood City, San Carlos, San Mateo, Woodside and more…

Active Listings

710 Patrol Rd., Woodside 1031 Berkeley Ave., Menlo Park

Sold Areas: Atherton-Lindenwood, Central Woodside, Downtown Menlo Park,  
North Fair Oaks, Sharon Heights, Palo Alto



335 Fletcher Drive, Atherton

SILICON VALLEY SANCTUARY

A RealTrends Top Producing Team, 2022

Over $3 billion in sales since 1998

Compass is a real estate broker licensed by the State of California and abides by Equal Housing Opportunity laws. License Number 01527235. All material presented herein is intended for 

is made as to accuracy of any description. All measurements and square footage are approximate.

Tom LeMieux, MBA

650.465.7459
tom@lemieuxRE.com
License #01066910

Jennifer Bitter, MBA

650.308.4401
jennifer@lemieuxRE.com
License #01847627

lemieuxRE.com   |         @lemieuxRE  

List price: $26,498,000

Main home: 11,211 sq. ft.  |  6 bedrooms, 8 full baths, 2 half-baths  |  Guest house: 652 sq. ft.  |  1 bedroom, 1 bath


